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OCOBJIMBOCTI TA CIHEHU®IKA IBOETAIMIHOI'O NIAXOAY A0
CEI'MEHTYBAHHS ITPOMUCJIOBOI'O PUHKY

V ciepi cermenTanii puHKy iCHYIOTB pi3HI MOJIEINI, ajie KpUTepii, [0 BAKOPHUCTOBYIOTHCS JUIS
BHU3HAYEHHS CErMEHTIB KIIE€HTIB, 3arajoM 30Irarorbcs. BaKIMBO BIA3HAYUTH BIAMIHHOCTI MIXK
cermeHTartieto puaky B2C (6i3Hec-cnioxkuBay) 1 B2B (6i3Hec-6i3Hec). [Ipu cermenTaltii CrioskuB4oro
PUHKY OCHOBHUMH KpHUTEpisiMH € reorpadiuni, gemorpadiuni, ncuxorpadiyHi Ta MOBEIHKOBI
¢dakropu [1]. Ha BigmiHy Bix I[bOT0, CETMEHTAIIISl IIPOMHUCIIOBOTO PHHKY € OLIBII CKIAJHOIO Yepe3
YuCIeHH] chepyr 3acTOCYBaHHS MPOMHUCIOBOT TPOIYKIIii, 1[0 TPU3BOIUTH JI0 CYTTEBUX BIIMIHHOCTEH
MDK IIPOMHUCIIOBUMH CIIO)KMBAaYaMH, 3allIKaBJICHUMHU B OJHOMY 1 TOMY K MPOAYKTi [2]. BusHaduenns
PEJIEBAHTHUX 1 HEPENEBAaHTHUX BIAMIHHOCTEH Ui CErMEHTallli B MPOMHUCIOBOMY KOHTEKCTI MOXKeE
OyTH HaJI3BUYANHO CKJIATHUM 3aBAaHHAM [3].

JIBoxeTanmHuil miaxXiJ 10 CerMeHTallii MPOMHUCIOBOI0 PUHKY OyB BIIEpIlE 3alpOIIOHOBAHUMA
Biamom 1 Kappozo (Y. Wind & Cardozo) y 1974. Ilpomec cerMeHTamii TOYHMHAETHCS 3
MaKpOCEerMeHTallii - rpynyBaHHs KOMIIaHIi Ha OCHOBI JaHUX, OTPUMAaHUX 3 BTOPUHHUX JDKEpE.
Kputepii mMakpocermMeHTanii MOXXyTh OXOIUIIOBATHM THUI Tajy3i, po3Mip KoMMaHii, reorpadgiuse
po3TanryBaHHs, 3aCTOCYBaHHS IPOAYKTY a0 oprasizamiiiHy cTpykrypy. Ilicis Toro, sk BiANOBiAHI
MaKpOCErMEHTH BH3HAYCHI, MAPKETHHTOBA OpraHi3allis NMOBMHHA OI[IHUTH, YW Il CETMEHTH IIO-
pI3HOMY pearyioTh Ha MapKeTHHroBi cTpaterii ¢ipmu. SIKmO BiIMIHHOCTI ICHYIOTb, TO s
CerMeHTallil JOCTaTHbO OPIEHTYBATUCS HA MAKPOCEIMEHTH. SIKIIO K CIIOCTEPIraeTbcsi OJHAKOBA
peaKilis, HaCTyITHUM KPOKOM € BH3HAYEHHSI MIKPOCETMEHTIB y MeXaX IONepeJHbO BU3HAYCHUX
MaKpOCErMEHTIB.

MikpocerMeHTH BU3HAYAIOTHCS Ha OCHOBI BiZIMIHHOCTEH a00 moiOHocTeil Mk ocobaMu, 110
npuitmatote  pimieHHss (OIIP). Opunumi, mo mnpuiMarOTh pIlIEHHS, JIE€MOHCTPYIOTh Taki
XapaKTEepPUCTUKH, K OCOOUCTI XapaKTepUCTUKU MOKYMIIB, CTaBICHHS MOKYMIIB 10 MPOJABIliB Ta
CIPUHHATTA BAXKJIMBOCTI TOKYNKH. BHU3HaueHHS XapakTEpUCTHK MIKpOCerMeHTalii € OulbIl
PECYPCHOMICTKHM 1 TPYJOMICTKMM TOPIBHSIHO 3 MakpocerMeHTariero. [licist Toro, sk BiAMOBimHI
MIKpOCErMEHTH BU3HAuU€HI, MApKETUHTOBA CTpaTeris oOupae OakaHi Il 3a JOMOMOTOI0 aHATi3y
BUTpAT i BUron [4].

s mMozmenp Mae Ha MeTi 3a0€3MEUUTH SK KIIOYOBY 3aJIKHY 3MIHHY JUISI CETMEHTYBAHHS
KOMITaHi#, Tak 1 Habip He3aJIeKHUX 3MIHHHX, TPUAATHUX JUIsI IPOTHO3YBAHHS 3aJIeXKHOT 3MIHHOI [5].
Hanpuknan, ycrimHa cerMeHTalist MoXe BUSBUTH, 10 MPABUIIO IPUHHATTS PillleHHS PO KYIMiBIIO
MEBHOTO MPOAYKTY 3aJEKHUTh BiJl TAKMX 3MIHHHX, SIK "KUTBKICTH nedekTiB Ha 1000 omuHuIp" abo
"HaitHmk4a 111Ha 32 1000 onuHMIB". MapKeTo0r MOKe BUSIBUTH, 110 HA 111 ()aKTOPH BIUTUBAIOTH TPH
HEe3aJIeXH1 3MiHHI: po3Mip ¢ipMu (BUMIpSHHN Yy KUIbKOCTI mpauiBHHKIB), kareropis CIL[ Ta
HaAMBIIMBOBINIA 0CO0a y MPUIHATTI PIlIEHHS PO KYHIBIIIO.

Ha 3aBepmieHHs, CerMeHTaIlisi TPOMHCIOBOTO PUHKY - II€ CKJIAJHHHA MpOIeC uepes
PI3HOMAHITHICTh KII€HTIB Ta PUHKOBHX yMOB. Pi3HI miIxoau A0 cerMeHranii MOXyTh OyTH
BUKOPHCTaHI B 3aJIE)KHOCTI BiJl KOHKPETHUX Lijed KoMmnaHii Ta ocoOnmmuBocTel puHKy. KimrouoBoro
METOI0 € CTBOPEHHsI CTpaTeriil, sKi HaWKpaile BIIMOBITAIOTH MOTpedaM 1 OYIKyBaHHSAM PI3HHUX
CErMEHTIB KIIIEHTIB 1 CIPUSIOTH JOCATHEHHIO YCIIXY Ha IHAYCTPIaTbHOMY PUHKY.
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