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B ymoBax XOpcTKOi KOHKYpEHIIi Ta 3pOoCTarodoi poJii MOBEAIHKOBUX (hakTopiB
TpaauIiifHI MOZIETi HiIHOYTBOpeHH (0a30BaHi Ha BUTpATaX UM MOMHTI/TIPOMO3HIIii) HE MOXYTh
MOBHOIIIHHO BpaxyBaTH CyO €KTUBHE CHOPUUHATTS I[IHA CIHOXXKKMBaueM. MoTuBarliiine
L[IHOYTBOPEHHS JJO3BOJISIE MiMPUEMCTBAM INIMOIIE PO3YyMITH MOBEIIHKY MOKYTIIB, GOpMy0Un
e(eKTHBHI MApPKETUHTOBI CTPATETi] Ta AOCITAIOYH CTIHKUX KOHKYPEHTHUX MEpeBar.

CyTHICTh MOTHBALIMHOTO IIHOYTBOPEHHS TPYHTYETHCS Ha TOMY, SIK CaMe€ CITO>KHBadl
CIpUMalOTh IiHy, a He Juile Ha ii aOCOJIIOTHOMY 3HAuU€HHi, BPaXOBYIOUM KOTHITHUBHI
yIepenKeHHs, eMOIIiiHI peakuii Ta acoriatuBHe MucieHHs. Lli izei Bmepmie po3BHHYTI B
MeXax IOBEIIHKOBOI ekoHOMiKU. 3okpema, pobotu JI. Kanemana ta A. TBepcki moBenu
ippallioHaTBHICT JI0JIeH y (piHAHCOBUX PIIIEHHSX, IO BIUIMBAE HA TXHIO peakilito Ha 1iHy [1].
Ines B ToMy, 110 LiHA BUCTyHAa€ HE JIMIIEC IHIUKATOPOM BapTOCTi, a i MapKepoM SKOCTIi,
npectuxky abo Buroau. Hampukian, BUcOKa IiHA MOKE IHTEPIPETYBATUCS K MpeMiaabHUN
CerMEHT, a 3HIKKH — SIK HeaOu-sKka BHUTiTHA MOXJIMBICTh. CHOXHBadi OLIHIOOTH I[IHY B
KOHTEKCTI, 110 BKJIIOYAE IOPIBHAHHS 3 IHIIMMHU TOBapaMH, YIMAKOBKY Ta aTMmocdepy B
marasuHi. [lpu po3poOui cTpaTerii IIHOBOrO MO3UI[IOHYBAaHHSA MIANPUEMCTBA MAalOTh
BpPaxOBYBATH I1i IIMPIITI MOTHBAIlIHHI (PaKTOpH.

CyuacHi MIiANPUEMCTBA BUKOPUCTOBYIOTh HHU3KY MIAXOAIB J0 MOTHUBALIHHOTO
(ICUXOJIOTIYHOTO) IIHOYTBOPEHHS, KOXKEH 3 SKUX 3aCHOBAaHUW Ha TMEBHUX KOTHITUBHUX
MexaHizmax (puc 1):

— «9» abo «99»

— SIKipHe MIHOYTBOPEHHS

— PosmeruieHHs BapToCTI

- [IpeMiaTbHe IIHOYTBOPEHHS

— IliHOyTBOpEHHS 3 UTHO31€K0 BUTOIH

MoTHBaIlHe IIHOY TBOPEHHS

—  IliHOyTBOpEeHHA 3 «eeKTOM ASIITHTY »

Puc 1. CyyacHi HanpsiMi MOTHBALIIHHOTO IIIHOYTBOPEHHS
IDicepeno: nobyoosano asmopamu na ocrnogi [2, 3]

MortuBariiine 1IHOYTBOPEHHS BUKOPUCTOBYE HHU3KY IICHXOJOTIYHUX NPHUHOMIB, IO
0a3yl0ThCs HA KOTHITUBHUX MeXaH13Max. J{o HalmoImMpeHInX HaleXaTh: BUKOPUCTAHHS 1[iH,
10 3aKIHYYIOThCA Ha «9» abo «99» (mampukian, 99,99 rpH), sKi COXHBA4 CIIPUHAMAE 5K
CYTTEBO MEHIII Ta aCOI[IO€ 3 BUTIAHOK MOKYNKOIO [2]. Tako 3acTOCOBYETbCS SKipHE
minoyBanHs (Anchoring), ko mepma mo0adeHa BUCOKA IiHA CTa€ «IKOpPeM», 1 HACTYMHI
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npono3uiii, sKi € O00'€KTUBHO JOPOKYMMHM, 3JaI0THCS 3HAYHO BUTIAHIIKMMHU. Meron
posmieruieHHs: Baptocti (Price partitioning), mo po3auise 3araibHy MiHY Ha ckianoBi («100
rpH + 20 TpH JOCTaBKa»), JO3BOJIAE JIETIIE CripuiiMaTt MeHIn «BTpaTu» [3]. OxpiM TOTO,
npeMiaibHe LIHOYTBOPEHHS BUKOPUCTOBYE IIIHY SIK Mapkep crarycy 1 skocti. Ilpuitom
LIHOYTBOpPEeHHs 3 umo3iero Buroau (Decoy pricing) mnependadae NpONOHYBAaHHS MEHII
MPUBAa0IMBOTO BapiaHTy-«IIPUMaHKH», 00 CIOHYKaTH KJIIEHTa OOpaTH JIOpOXYHH, aje
BUTIIHIMIMKA 3 TOYKM 30py MpoJaBus BapianT. HapemTi, 1iHOyTBOpeHHS 3 «edekTom
nedinuty» (THMYacoBi OOMEXKEHHS MPOMO3MIINA) aKTHBI3ye€ CTpax BTPATH MOXIUBOCTI
(FOMO) Ta cTumyIto€ iMITyJIbCUBHI TTOKYTIKH.

Y 3B’M3Ky 13 PO3BUTKOM IIM(PPOBUX TEXHOJOTIH MOXKIUBOCTI BIIPOBAIKEHHS
MICUXOJIOTIYHUX IiH 3HAYHO PO3IIHPUITHCS:

1)  A/B-tectyBaHHS IIIHOBUX BapiaHTIB y peaTbHOMY 4aci;

2)  mepcoHalli30BaHe L[IHOYTBOPEHHS, 3aCHOBAHE Ha MOBEJIIHIII KOPUCTYBaya;

3) JTUHAMIYHI I[iHU, SIKi 3MIHIOIOTBCS 3aJIS)KHO BiJl MOMUTY, Yacy 100U, TeosoKarlii
TOIIIO;

4) IHTErparlito 31 ITYYHUM IHTEJIEKTOM, KU MPOTHO3Y€E peakilii KII€HTIB Ha MEBHI
I[IHOBI TIPOTIO3UIII.

3okpema, Amazon, Booking ta Airbnb aktuBHo BukopucrtoBytoTs LI-anropurmu ans
MEePCOHANI30BAHOTO I[IHOYTBOPEHHS, AJANTyIO4H IPOIMO3ULi MiJ] TMCUXOJOTiI0 Ta iCTOPI0
IIOKYTIOK KOHKPETHOI'0 KOopHucTyBaya [4].

[IpakTyHe 3HAYEHHS 1HOTO MIAXOMY VIS O13HECY MOJsArae B TOMY, IO TpaBUIIbHE
3aCTOCYBaHHS IICUXOJOTIYHUX METOJIIB JI03BOJISIE IMiJBUIIUTH NPUOYTKOBICTH 0€3 3HAUHUX
iHBecTULiN y mpoxykT. Hampukiaa, He3HauHa 3MiHa (GOpMH IOJayi LIHU 37aTHA iICTOTHO
BIUIMHYTH Ha CHOPUWHATTS BapTOCTi, MOTHBYBAaTH KYyHIBIIO Ta JOMOMAaraTtd Kparie
CErMEHTYBATH ayJIUTOPII0 (Ha pallioHATbHUX, IMITYJIbCUBHUX, IPECTUKHO OPIEHTOBAHUX ).

OTxe, B yMOBax €KOHOMIYHO1 HECTaOUIbHOCTI, 1HQIALIT Ta 3HMKEHHS KYIMiBEIbHOI
CIPOMO’KHOCTI HaraJbHUM € 0aJaHC MK IICUXOJIOTIYHUM BIUIMBOM Ta PUHKOBUMH peallisiMu:
MPaBWJIbHO IOJAaHA MPOMO3UILS MOXXE KOMIIEHCYBAaTH KPUTHYHE CTaBJICHHS CIOKHMBAYiB
JOBIpOIO 10 OpeHAy Ta CTBOPEHHSM EMOIIHHOI HIiHHOCTI. TakuM YHMHOM, MOTHUBAIliiiHE
(TIcuXoorivyHe) MiHOYTBOPEHHS € CKIIQJIOBOIO IIUTICHOT cTpaTerii (JOpMyBaHHS CIOKUBYOI
minHocTi. CydacHi Miaxonad, mo O0a3yloThCAd Ha TOBEIIHKOBIA EKOHOMIIl Ta JaHUX,
JI03BOJISIFOTH CTBOPIOBATH OUIBII TOYHI Ta e(eKTUBHI 11HOBI cTparerii. KoMmnaHnii, siki 31aTHI
IIBUJIKO aJIalTyBaTH I[IHOBI CTpaTerii, BpaxOBYIOYH HE JIMIIE EKOHOMIUHI, a i MCUXOJIOTIYHI
YHHHUKH, OTPUMYIOTh BU3HAYHY KOHKYPEHTHY TIepeBary.
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